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Regional Sales Manager  
at Wyatt Technology Europe 

 
 

Regional Sales Manager for the BeNeLux: 
 
Regular Full-time 
Location: Home office in NL or BE 

About Us: 
 
Wyatt Technology is the world leader in the development, manufacturing & sale of analytical 
instruments for absolute macromolecular characterization. Our light scattering instruments are used by 
chemical, pharmaceutical, government, academic, and biotech companies. Wyatt Technology Europe 
GmbH is located near Koblenz and distributes the Wyatt Technology instruments in Germany and in 
several other European countries. Visit our website at www.wyatt.com. 

Position Summary: 
 
Wyatt Technology Europe is seeking a highly motivated and competitive BeNeLux Regional Sales 
Manager (RSM) to identify, develop and close large sales opportunities within the region. The individual 
will achieve/exceed assigned monthly, quarterly and yearly sales goals/quotas and will develop and 
implement strategic campaigns to achieve territorial annual sales growth consistent with corporate 
goals.  
 
The RSM specifically will drive sales of our full range of light scattering instruments, GPC detectors, 
separation systems, accessories, and services. 50% of his/her time will be spent in the field. The RSM will 
work out of a home-based office in the Bay Area. 
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In order to be successful, we’re looking for someone who is articulate verbally and in writing and is able 
to create rapport with future customers. A background in (bio-) chemistry and affinity with 
chromatography will be an advantage. 
 

Key Responsibilities: 
 
- Proactively find new leads, establish contact and define new sales opportunities 
- Perform sales calls and visits of potential customers in the assigned territory 
- Develop and maintain superb relations with customers and potential customers 
- Execute sales strategies and plans to expand business within the territory 
- Maintain reporting records and files necessary to insure proper management of the territory 
- Attend trade shows as a company representative when needed 
- Build rapport in person with active customers  
- Complete requests for proposals and tenders in an accurate and timely manner 

Minimum Requirements / Qualifications: 
 
- Bachelor’s degree, preferably in Chemistry, Biochemistry, Engineering, or related sciences 
- Possess a strong desire to delight the customer and win competitive sales situations 
- Demonstrated analytical and problem-solving skills 
- Five plus years of field sales experience with a proven track record of exceeding quota 
- Experience selling chromatography, MS or particle characterization products preferred 
- Prior experience forecasting and using CRM for reporting 
- Must be fluent in Dutch and English, French is an advantage 
- Substantiated capability to negotiate and close business 
- Ability to work independently, with initiative and good, ethical, business judgment 

Compensation: 
 
Wyatt Technology offers a competitive salary. This position is eligible for a bonus variable compensation 
tied to a performance goal. For immediate consideration, please send your resume, salary requirements 
with position code in the subject line. 

Apply now: 
 
If you are interested in this position please send your resume to: 
hr@wyatt.eu or: 
Wyatt Technology Europe GmbH 
Hochstrasse 12a 
DE-56307 Dernbach 

 


